Item # 2 Risk Factors                                                                                                                              Glow Energy Public Company Limited


Risks relating to us and our business

We are exposed to fluctuations in fuel prices

Fuel is our most significant operating cost, accounting for 80.6 percent of our total expenses in 2012. Whether and to what extent we can pass fuel price fluctuations through to our electricity and steam customers depends on the specific terms of our sales agreements. 

· Under the terms of Glow IPP’s and Gheco-One’s power purchase agreement with Electricity Generating Authority of Thailand (or “EGAT”), which accounted for 22.2 percent and 9.0 percent respectively of our total revenues in 2012, our fuel costs are fully passed through to EGAT at contracted heat rates. 
· Under the terms of our SPP power purchase agreements with EGAT relating to our gas-fired facilities, which together accounted for 22.0 percent of our total revenues in 2012, our fuel costs are passed through to EGAT at contracted heat rates. 
· Under the terms of our SPP power purchase agreements with EGAT relating to two of our coal-fired facilities (90 MW contracted capacity each), which together accounted for 4.6 percent of our total revenues in 2012, our fuel costs are only partially passed through to EGAT at contracted heat rates and certain benchmark of coal price, as relating to our purchase of coal. The freight charges, which are an important component of fuel costs, are not passed through to EGAT. Increase in overall coal costs, including freight costs, may have an adverse effect on our profit margins. 

· Under the terms of our power supply agreements with industrial customers, which together accounted for 24.7 percent of our total revenues in 2012, we mostly sell electricity at prices that are based on the retail electricity tariff charged by the Provincial Electricity Authority of Thailand (or the “PEA”), the state-owned electricity distribution authority for the areas of Thailand in which we operate. Although the PEA tariff is designed to reflect fluctuations in fuel prices through a fuel transfer charge (or the “Ft”), it does so by reference to a fuel index, which is not designed to and may not necessarily reflect our actual fuel costs and only factors in the costs of coal (which we also use to generate up to 248 MWeq of electricity that we supply to our industrial customers) to a very limited extent.  In addition, the Ft does not always function as designed. See “—We price a portion of our electricity sales by reference to the PEA tariff, which does not reflect our actual costs and may not be adjusted as designed to reflect fluctuations in, among other things, fuel costs and inflation”.

· Under the terms of our steam supply agreements with industrial customers, which together accounted for 12.1 percent of our total revenues in 2012, we sell steam based on prices that are indexed to fluctuations in the price of natural gas, but not coal (which we also use to produce the steam that we sell). 

Because we cannot pass through all of the changes in our fuel costs to our customers, we are exposed to fluctuation in the prices of fuel (and in particular coal). If there are material increases in our cost of fuel and we are unable to pass these increases through to our customers, this will directly reduce our profit margins and could have a material adverse effect on our business, results of operations, financial condition and prospects.  
We price a portion of our electricity sales by reference to the PEA tariff, which does not reflect our actual costs and may not be adjusted as designed to reflect fluctuations in, among other things, fuel costs and inflation

Under the terms of our electricity supply agreements with our industrial customers, which together accounted for 24.7 percent of our total revenues in 2012, we mainly sell electricity at prices that are based on the retail tariff charged by the PEA. The PEA’s tariffs are regulated by the Energy Regulatory Commission (or the “ERC”) and take into account the electricity generation, purchase, transmission and distribution costs of the PEA, the Metropolitan Electricity Authority of Thailand (or the “MEA”) and EGAT, the major electricity utilities in Thailand. Since our cost structure is different, the PEA tariff rates, and consequently the prices at which we sell electricity to our industrial customers, do not necessarily reflect our actual costs of producing and supplying this electricity. 

The PEA tariff is designed to reflect fluctuations in fuel prices, inflation, foreign exchange rates and other factors by application of the Ft. However, the most significant component of the Ft, the fuel cost component, refers to a general fuel index that does not necessarily reflect our actual fuel costs and only factors in cost of coal, which we also use to generate electricity that we supply to our industrial customers, to limited extent. In addition, the Ft, which is normally adjusted only every 4 months, does not always function as designed.  When the Ft adjustment is not applied or not fully applied to the PEA tariff in a rising fuel cost environment, the prices at which we sell electricity to our customers are not increased to reflect higher prevailing fuel prices, and consequently, our profit margins are reduced, and vice versa. For the foregoing reasons, our reliance on the PEA tariff could have a material adverse effect on our business, results of operations, financial condition and prospects. 
We are highly dependent on EGAT

EGAT is our largest and most important customer and is committed to purchasing electricity from us under our EGAT power purchase agreements, which are long-term contracts with durations from 21 to 25 years. The EGAT power purchase agreements are material to our business, accounting for 59.4 percent of our revenues in 2012. EGAT is the dominant participant in the Thai electricity market. In addition to being the single wholesale buyer and controlling all of the wholesale transmission of electricity in Thailand, EGAT is also Thailand’s largest electricity generator. A number of our important contracts contain unclear terms which have led to disagreements with EGAT regarding the operation of our business, as discussed below in “—We have had a number of significant disputes with EGAT in the past” and which could result in further disputes in the future. Any material disputes or disagreements that we have with EGAT could have a material adverse effect on our business, results of operations, financial condition and prospects.

We are highly dependent on a small number of industrial customers concentrated in the petrochemicals sector

In addition to EGAT, we are also highly dependent on a small number of industrial customers. Our ten largest industrial customers (which, for the avoidance of doubt, exclude EGAT) accounted for 27.5 percent of our total revenues in 2012 or 73.5 percent of total sales to industrial customers, whereas total sale to industrial customers accounted for 37.5 percent of our total revenue in 2012. A disruption of our relationship with one or more of our industrial customers could have a material adverse effect on our business, results of operations, financial condition and prospects. Further, our industrial customers are highly concentrated both geographically and in terms of industrial classification. Most of our industrial customers are located in the Map Ta Phut Industrial Estate (or “MIE”) or elsewhere within the MIE Area, accounted for 22.8 percent to total sales to industrial customers. This exposes us to increased risk of regulatory changes in respect of operation in MIE,  an accident, natural disaster, infrastructure or other failure or breakdown disrupting the facilities of the MIE, the other industrial estates in which our industrial customers are located or the MIE Area generally.
 In addition to their geographic concentration, many of our industrial customers are companies operating in petrochemical or petrochemical-related industries. This exposes them, and indirectly us, to the performance of the petrochemical sector. Many petrochemical products are commodities and the petrochemical industry is highly competitive. In addition, significant price fluctuations and business cyclicality are common in many petrochemical-related industries. These factors may affect our ability to conclude new agreements with these customers or negatively affect our demand and load factor, customer creditworthiness, the timing of our customers’ expansions and thereby the terms on which we are able to reach any such new agreements and may, for these reasons or otherwise, have a material adverse effect on our business, results of operations, financial position and prospects.
Despite that, we have successfully extended majority of the long term contracts with industrial customers that initial term were already expired or due to expire in coming years but, we cannot assure that we will be able to retain all of them that are expiring in medium term or find new customers to replace them on commercially   reasonable terms when our existing sales agreements with them expire. In addition, it is important to our business to maintain minimum levels of steam sales in order to meet applicable generating efficiency requirements (and failure to do so could result in termination of certain of our SPP power purchase agreements with EGAT). If we are unable to retain our customers or to find new customers to replace them on commercially reasonable terms and along the product lines that we require, this could have a material adverse effect on our business, results of operations, financial position and prospects.
Under our power supply and steam supply agreements with industrial customers, our companies may be subject to liquidated damages liability in an event of interruption in the supply of power and/or steam and/or a failure to meet an annual guarantee of availability of power or steam, subject to the conditions indicated in each agreement, which may vary from one to another. We cannot assure you whether there would be such liabilities incurred to us or not, or if incurred how materiality it would be, throughout the terms of our existing and future agreements.

We face significant competition

We face significant competition, particularly in respect to our supply of electricity and steam from our cogeneration facilities to industrial customers in the MIE Area and in the Siam Eastern Industrial Park (or “SEIP”). In MIE Area, although our customers are party to long-term agreements with us, we compete with PEA and the utility business units of Global Power Synergy Company Limited (or “GSPC”), merged company between PTT Utility (“PTTUT”), PTT Global Chemical (“PTTGC”) utility division, and Independent Power Thailand (“IPT”).GPSC and PEA have certain competitive advantages over us. PTTGC and PTT Utility are affiliated with PTT, the principal natural gas supplier in Thailand and, through this relationship, with a number of companies in the MIE Area (including many of our important customers). PTT also has an equity interest in a number of our industrial customers (most significantly PTTGC), sales to PTTGC accounted for 8.3 percent of our total revenue from electricity sold to industrial customers, 23.7 percent of our total revenue from sales of steam and 5.2 percent of our total revenues in 2012. PEA, on the other hand, does not require its customers to enter into long-term contracts. However, it is appearing that PEA may require its customers to enter into short to medium term contracts.In SEIP Area, we complete with only PEA.
We believe the level of competition that we face for industrial customers in the future will be maintained, particularly in the following respects: (i) certain of our important customers are PTT affiliates and (ii) certain of our existing customers already do business with PTT and its affiliates. See “Business—Competition” for more discussion of the competitive risks that we believe GSPC poses to our business. 
We are subject to significant contractual risks under our SPP power purchase agreements

EGAT is our largest and most important customer, and sales to EGAT from our SPPs accounted for 26.6 percent of our total revenues in 2012 (see “—We are highly dependent on EGAT”). EGAT is the sole purchaser of wholesale electricity in Thailand. Due in part to the foregoing, our SPP power purchase agreements with EGAT are standard form contracts that we were not given an opportunity to negotiate. This means that these contracts are not tailored to our specific operating circumstances and contain a number of ambiguous provisions. Certain of the terms of our existing SPP power purchase agreements that we believe present risks to our business are as follows:  

· A power purchase agreement may be terminated before the end of its term due to the default of either party and our only remedy may be to bring a claim in arbitration and prove damages;

· Although the power purchase agreements do not include liquidated damages provisions, penalties are imposed in the form of reduced capacity or energy payments from EGAT or refunds by us where (i) we supply less than the contracted capacity, (ii) we provide electricity for less than 7,008 hours in a year, (iii) the cogeneration efficiency is less than 45 percent or (iv) thermal energy accounts for less than 10 percent of our total energy sold; 

· If a force majeure event affecting EGAT or a governmental force majeure event (as defined in the power purchase agreement) prevents us from supplying electricity to EGAT, EGAT will continue to make its capacity payment (the payment that is designed to allow us to recover our fixed costs for constructing and operating the power generating facility over the life of the contract) to us for only up to six months. In addition, failure by PTT to deliver gas to us is not considered to be a governmental force majeure event for these purposes, so in the event of a PTT supply failure EGAT will only pay us for capacity actually made available and energy actually delivered; and

· Our SPP power purchase agreements with EGAT contain only a general commitment for both parties to negotiate in good faith to amend to our contractual arrangement in response to any adverse change in law, including changes in environmental standards, which provide us with only limited change-in-law protection.  This is particularly relevant if new laws were to impose more stringent environmental conditions on our existing facilities, which could require significant operational and capital expenditure. 
Further to the existing operational SPP power purchase agreements with EGAT, in 2009 we have entered into a new 74 MW power purchase agreement (for Glow Energy), which became operational in June 2012 and acquired TNP in July 2011 (changed name to Glow SPP 11 Co., Ltd.) with 90 MW power purchase agreement and a new 90 MW agreement (for Glow SPP 12 Company Limited or Glow SPP 12, formerly known as Thai National Power 2 Company Limited or “TNP 2”), which operational since December 2012. These agreements, in addition to the general provisions described above, have certain new provisions, such as:

·    The SPP requirement for thermal energy production and efficiency will be defined once a year in a test and calculated by a third party

·    In case we do not meet the thermal energy production and/or efficiency requirement mentioned above, there is no penalty for that, but we will not receive the Primary Energy Savings component, which is introduced in the tariff.

These contractual risks could have a material adverse effect on our business, results of operations, financial condition and prospects.

We operate in a highly regulated industry that is subject to change 

The regulatory framework applicable to electricity generating companies in Thailand has undergone significant structural changes in the past and may undergo significant changes in the future. In addition, there have been a variety of proposals for reform of the Thai electricity industry in the past which, once made, have subsequently been delayed, cancelled, or significantly modified prior to their implementation. 

Thailand has been considering deregulation of the electricity industry for a number of years, , the EGAT power purchase agreements for our SPPs do not contain any provisions dealing with the potential future privatization of EGAT or the restructuring of the electricity sector. We are unable to predict what impact deregulation or privatization would have on our contractual arrangements and on the electricity sector in Thailand in general. If such deregulation were to have the impact of abolishing the PEA tariff, for example, which is the reference price that we use to price our electricity sales to must of our industrial customers, we would likely have to attempt to renegotiate the pricing structure with our industrial customers, which we may not be able to do on reasonable commercial terms or at all. 

Because we operate a number of SPPs (and our companies account for a material portion of all SPP electricity sold to EGAT), which are higher-cost wholesale electricity generators compared to IPPs and many of EGAT’s generating facilities, we are exposed to regulatory changes that seek to increase generating efficiency or to penalize high-cost generating facilities. This could take the form of changes in law and many of our key sales contracts do not contain specific mechanisms for compensating us in the event of adverse changes in law.

To facilitate continued reform, the Energy Industry Act B.E. 2550 (2007) was published on the 10th of December 2007.  Under such act, an independent regulatory body, ERC, has already been established on February 1, 2008 in order to regulate both the electricity and natural gas supply industries and to ensure fair competition.  
   
 These or other regulatory or structural changes affecting the Thai electricity industry could require us to significantly change the way that we operate our business and could have a material adverse effect on our business, results of operations, financial condition and prospects. 
We have had significant disputes with EGAT in the past

In the past, we have been involved in discussions with EGAT regarding important aspects of our business, including interconnection of our various cogeneration facilities, the right to conduct off-line water wash and shut down our Glow IPP facility for such purpose, the reference index for coal prices that we are permitted to pass through to EGAT under our power purchase agreements and the synchronization of our non-SPP generating units to the EGAT grid. Although we do not characterize these as material disputes, we believe that, because of the structure of the Thai electricity supply industry and the nature of our power purchase agreements, we will likely continue to maintain an ongoing dialogue with EGAT to resolve these and similar types of issues in order to continue to clarify certain aspects of our contractual relationship. There is the potential for disputes to arise in connection with any such issues or points of discussion. Because EGAT is our most important customer and disputes with EGAT may involve some of our most important contracts, any disputes that we may have with EGAT in the future may require us to materially change the way in which we operate our business and could have a material adverse effect on our business, results of operations, financial condition and prospects.

Our business operations are dependent on the availability of fuel 

Our business is dependent on the availability of fuel, in particular natural gas and coal. In 2012, purchases of natural gas accounted for 68.5 percent of our cost of sales and purchases of coal accounted for 14.2 percent of our total cost of sales. Shortages in natural gas or coal, or an inability of our suppliers to provide these fuels to us, could prevent some or all of our facilities from being able to generate electricity and steam, which could prevent us from fulfilling our contractual obligations. 

We have entered into long-term natural gas supply agreements with PTT. Because of the structure of the Thai fuel supply industry, PTT currently operates as an effective monopoly and is the only entity that is able to supply us with natural gas to allow us to operate our business. In the event that PTT fails to supply us with adequate quantities of natural gas under our gas supply agreements, we could face significant disruptions to our business. Although there is a compensation provision in the gas supply agreements between our SPPs and PTT which require PTT to compensate us for its inability to deliver contracted quantities of natural gas to us, this compensation only extends to natural gas that we use to produce electricity to sell to EGAT and not to our industrial customers. Most of our gas-fired facilities are designed to be able to run on diesel fuel as an alternative fuel source, but we could incur significant costs and operating inefficiencies in switching to and operating by using diesel fuel. Moreover, our cogeneration facilities may not be able to operate on diesel fuel for sustained periods of time, as, when operating on diesel fuel, we consume diesel fuel faster than we are able to re-fill our diesel fuel storage tanks. 

There is a risk of natural gas supply disruption resulting from defects in or the requirement for maintenance of the pipeline including the change in the quality of natural gas supply, over which we have no control. The current limitations on the supply of natural gas to the areas in which we operate, or any disruption in the supply of natural gas, or change in the quality of natural gas supply could have a material adverse effect on our business, results of operations, financial condition and prospects.

We have entered into a long-term coal supply agreement between Banpu International Limited (or “Banpu”) and Glow SPP 3 Company Limited (or “Glow SPP 3”) to supply part of our coal requirement to our three CFBs (including the new 115MWeq cogeneration unit of Glow Energy). In addition, we have also entered into medium term coal supply agreement with few international and Thai coal suppliers/traders for the remaining coal requirement of our three CFBs and GHECO-One. Our coal risk management policy for our CFBs is to diversify our procurement to at least 3 contracts with different expiry years, subject to market condition. Our policy is also to aim to procure at least 87 percent of coal required  for the next year (N), 66 percent of coal required for the following year (N+1) and 33 percent of coal required for the next 2 years (N+2) 

 There is a risk of coal supply disruption resulting from various circumstances, including a situation where our long-term or medium-term coal supplier could not fulfill its obligations and we could not arrange substitute supply from our other suppliers or spot market. In such situation, we also cannot assure that the cost of substitute supply would be commercially competitive. 
We are highly dependent on PTT

As discussed under “—Our business operations are dependent on the availability of fuel”, we rely heavily on PTT for the supply of natural gas to our operating facilities. Purchases of fuel gas, which were almost all purchased from PTT, accounted for approximately 68.5 percent of our total cost of sales in 2012. In addition to being a key supplier, PTT has an equity interest in PTTGC and GSPC, two of our principal competitors (as discussed above under “—We face significant competition”). PTT also has an equity interest in a number of our industrial customers (most significantly PTTGC   ). Sales to this customer accounted for 8.3 percent of our total revenue from electricity sold to industrial customers (in MWh), 23.7 percent of our total revenue from sales of steam and 5.2 percent of our total revenues in 2012. See “—We face significant competition”. 

If our competitive position with PTT adversely affects its willingness to, or the terms on which it will, enter into new agreements to supply natural gas to us, or if our relationship with PTT deteriorates for any other reason, this could have a material adverse effect on our business, results of operations, financial condition and prospects. 
We are subject to significant contractual risks under our SPP gas supply agreements with PTT

PTT is our largest and most important fuel supplier (see “-We are highly dependent on PTT”). PTT is majority-owned by the government and currently has an effective monopoly with respect to supply of natural gas in Thailand. Due in part to the foregoing, our gas supply agreements with PTT are standard form contracts that we were not given an opportunity to negotiate. This means that, among other things, our gas supply agreements with PTT are not tailored to our specific operating circumstances and contain a number of ambiguous provisions. Although the terms of our PTT gas supply agreements vary from each other, certain of the terms contained in at least some of our PTT gas supply agreements that we believe present risks to our business are as follows:

· A gas supply agreement may be terminated before the end of its term due to the default of either party and our only remedy may be to bring a claim in arbitration and prove damages (rather than allowing us to require PTT to continue to supply gas to us pending resolution of the dispute);

· PTT only undertakes to use its “best efforts” to deliver the specified daily quantity and is not under an absolute obligation to deliver gas to us; 

· The terms relating to PTT’s requirement to compensate us if PTT fails to deliver gas meeting contractually-designated specifications are unclear and in any case the amount of any compensation that it would pay to us is capped; 

· Non-compliance with any term in a gas supply agreement by either party that is not remedied within 60 days of a notice of default thereof constitutes an event of default and enables the non-defaulting party to terminate the gas supply agreement;

· Specifications of gas are standard form with wide specification range.  Even though we design our unit to be able to operate under current gas quality of PTT, we cannot ensure that current design will be applicable if there is a change in PTT’s gas quality, or if we would be fully compensated for modification required due to any change of gas quality.  


  
These contractual risks could have a material adverse effect on our business, results of operations, financial condition and prospects.

Opposition of expansion in Map Ta Phut, declaration of Map Ta Phut Pollution Control Zone and related Administrative Court ruling

In March 2009 Rayong Administrative Court declared Map Ta Phut as a “Pollution Control Zone”, which was later confirmed also by National Environmental Board. In June 2009 certain individuals together with some NGOs filed a petition to Central Administrative Court (“CAC”) claiming that certain permits issued after revision of Thai constitution in 2007 were issued illegally and requested revoking such permits. In addition the claimants requested the CAC to provide temporary protection by suspending 76 projects in MIE Area. CAC’s ruling to order injunction was enforced by the Supreme Administrative Court while reducing the number of suspended projects to 65. Although our operations, including the expansion projects under construction, have all necessary permits and are not included in the suspended projects, some of our existing new and/or potential customers may have been affected by the court orders. 

Our operations comply with current regulations and have all necessary permits needed for operating the plants. In June 2010, we learned from Industrial Estate Authority of Thailand (“IEAT”) that The Stop Global Warming Association had filed a complaint with the CAC and GHECO-One’s and Glow SPP 3’s Project names are in the list attached to the complaint (the “Second NGO Complaint”). Even though we are not named as defendant, the complaint involved, among other things, motion to suspend the projects named in the complaint.  

We are exposed to foreign exchange risk
We are exposed to foreign exchange risk in a number of aspects. Many of our operating costs are denominated in US dollars and other currencies. Most of our US dollar-denominated operating costs can be serviced by US dollar-linked income. However, we also purchase parts and equipment for our plants in US dollars, and Glow IPP incurs a significant amount of Euro-denominated costs relating to maintenance. Moreover, our coal and coal freight costs, are US dollar-based and we cannot fully pass the fluctuations in these costs (including as a result of currency fluctuations) through to our customers. Further, while our revenues are partially linked to the US dollar, a significant amount of our indebtedness is Baht-denominated. We have in the past targeted a substantial degree of US dollar content or linkage in cash flows (and thus normalized net earnings) available to distribute to shareholders and, if we continue to do so, any appreciation of the Baht compared to the US dollar would reduce the Baht amount of dividend payments to our shareholders. For these reasons, significant fluctuations in exchange rates could have a material adverse effect on our business, results of operations, financial condition and prospects.

Our insurance coverage may not adequately protect us against possible risk of loss 


Our operations are subject to operating and other risks typically associated with electricity generation. Insurance markets are cyclical. As a result, we may at times be unable to obtain appropriate insurance on commercially reasonable terms or at all, which may subject us to potentially significant financial loss upon the occurrence of a large uninsurable event.

We have all-risk and business interruption, third party liability, terrorism and other insurance coverage. Our principal insurance covers loss arising out of physical loss or damage to our plants and generating machinery as well as financial loss resulting there from, but contains certain customary exclusions and deductibles. If we suffer a large uninsured or excluded loss or any insured loss suffered by us significantly exceeds our insurance coverage, our business, financial condition and results of operations may be materially adversely affected.

Operation of one of our subsidiaries is exposed to hydrology risks

Houay Ho Power Company Limited (or “HHPC”) is operator of 152 MW hydro power plant in Attapeau province, Lao PDR., while Houay Ho Thai Company Limited (or “HHTC”) is a holding company holding 25 percent stake of HHPC. Currently, we effectively hold 67.25 percent stake in HHPC, through both direct holding in HHPC and indirect holding through HHTC.

As a general characteristic of hydro power plant, its operation highly depends on amount of rainfall and, in case of HHPC, amount of water stored in its dedicated reservoir. Also, the power purchase agreement between HHPC and EGAT contains provision dictating minimum amount of electricity to be sold to EGAT. In case that HHPC could not supply such minimum amount, it may be subject to penalty, except for limited number of times and with certain conditions when HHPC could declare in advance inability to supply minimum generation due to drought (“Drought Year”). For these reasons, negative variance in rainfall in the area of HHPC plant could adversely and materially affect operation of HHPC. In 2010 we had exceptionally low rainfall, which resulted in a declaration of Drought Year in 2011. 
Fresh Water Drought risk in Thailand Eastern Seaboard Areas (Chonburi and Rayong)

Power generation business requires large consumption of fresh water for cooling of equipment and production of clarified water and demineralized water for internal usage and industrial consumptions. Lack of fresh water supply could lead to shutdown of our power generating units. In 2004 and 2012 we experienced very low rainfall level in Thailand Eastern Seaboard areas. The low rainfall in 2004 led to a serious drought situation the areas in the following year (2005). We managed to build fresh water pond and secured fresh water supply contracts via sea freight to mitigate the drought situation in 2005. By the end of August 2005 the combined water volume in the main reservoirs reached the level of dead volume. Fortunately major rainfall arrived in September 2005 and increased the water level in the reservoir to a safe position. In 2012 similar low rainfall to 2004 occurred again creating a concern of a potential drought situation in 2013. Several meetings among concerned partied such as East Water Public Company Limited, Royal Irrigation Department of Thailand, Water Institute of Sustainability (WIS), Industrial Estate Authority of Thailand (IEAT), Glow Group and Map Ta Put industrial clients were organized to brainstorm on the mitigation plans and following up with the situations. Another fortunate circumstance that the major rainfall came into the areas around October 2012 increasing the reservoir level up to sufficient level.

The drought in Thailand Eastern Seaboard areas can be mitigated by adding capability of water transfer among the key reservoirs and increasing water supplies into the industrial areas. East Water and Royal Irrigation Department of Thailand are the main parties who are responsible to implement the mitigation plans as presented. However, the risk of drought depends upon how effective the aforementioned key players can implement the plans.
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